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Company Profile
Presentation

From complex data to winning advertising campaigns: the future of your brand's growth starts here.




2015

Founded in 2015 by Francesco
Pedone, 7Eyes operates in the
marketing field by adopting

data-driven strategies.

2021

/Eyes launched its second

business unit.

About us

/Eyes was born from the idea of connecting businesses
directly with their potential customers. We specialise in
demand generation on major social media platforms. We
carefully listen to our clients' needs to transform them
into measurable advertising solutions for their business.

+10K

These are the leads generated by 7Eyes each month

in various market segments, demonstrating the

effectiveness of our data-driven strategies in
reaching and engaging the most relevant targets.




Our Team

Our team consists of online marketing
experts who monitor and optimise each
client's campaigns to achieve their goals.
/Eyes currently collaborates with over 15

. . rofessionals in the field.
Francesco Pedone Simone Castano Loris Innocenti protessionals In the Tield

DIRETTORE GENERALE & CMO & NEW BUSINESS
PERFORMANCE MANAGER

CEO DI 7EYES

Simone Alessandrini Gianmarco Pandozi Daniele Papa Gianluca Cascella
PM DIGITAL PROJECT PM MONETIZATION ADVERTISER & WEBMASTER IT MANAGER
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+6,/mh +120min

O u r Publisher Traffic Monthly Emails Sent

Numbers 14 +18 +15k

Countries of Databases Generated Leads
Operation Managed
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Lead Generation

The value of lead generation lies in its ability to produce a list of
prospective customers who have demonstrated genuine interest
and a strong propensity to purchase the offered product or service.

Brand Awareness

Our awareness campaigns benefit from heightened sensitivity
towards stimulating recall, achieved through our visual marketing
research, which is integrated into our advertising campaigns.

Brand Positioning

Positioning a new product within its market niche is of paramount
importance and therefore demands meticulous analysis with utmost
seriousness and expertise.

Qualification Funnel

Where necessary, an automated email sequence, known as a funnel,
will be implemented. This system will facilitate the distribution of entry-

level materials.



Communication &
Advertising Digital BUSINESS UNIT
Project

Content Marketing Advertising

We craft valuable content and strategies designed to We develop campaigns to identify potential customers
captivate the target audience, directing them towards the  and generate new business leads, diversifying

client's website or social media platforms. This fosters advertising across multiple channels to achieve the
engagement and loyalty, ultimately boosting sales and optimal cost per lead. These campaigns are

ensuring impactful communication. Meticulous strategic continuously monitored and optimised to ensure that

planning from the outset is crucial to success. predefined objectives are met.



Content Marketing

This service enables us to devise and implement
valuable content strategies, distributing them
effectively to captivate the target audience. These
actions drive traffic to the client's website and social

media platforms.

This fosters a relationship with the customer,

iIncreasing engagement and loyalty, u
boosting sales and ensuring impactfu
communication. Thorough strategic p

timately

anning from

the outset is essential for achieving these

outcomes.
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7 Eyes | Lead Generation
Agenzia di marketing

Aumentiamo il tuo business online 4§
M Team di esperti che collaborano

risultati concreti e tangibili.
Scopri i nostri servizi

(2? 7eyes.it e 1altro

Dashboard per professionisti

172 account raggiunti negli ultimi 30 gid

Modifica Condividi profilo
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ConfidiSystema! - Vicini
£ E di Impresa
Feed Analisi Attivita @D

ConfidiSystema! - Vicini di Impresa
2.249 follower
15+ ®

Prosegue il nostro viaggio fra gli Imprenditori che ci
scelgono per realizzare progetti di ...vedi altro

STEFANO DELEO

Responsabile commerciale
Direttore tecnico DELEO s.r.l,




CONTENT MARKETING

TIMELINE

PHASE 1 PHASE 2 PHASE 3 PHASE 4 PHASE 5 PHASE 6
Client and competitor Identification of the Goals Definition Identification of Content ideation and Reporting on the results
analysis target audience dissemination creation obtained

channels



Advertising

Our advertising campaigns comprise a series of coordinated promotional messages designed to
achieve a specific objective. We design and manage advertising campaigns across all major
advertising platforms:

e Google Meta Instagram Linkedin
e Search Fan Base Fan Base Fan Base

e GDN Engagement Engagement Engagement
e YOoUuTube Lead Ads =F-ToWAYe [ Lead Generati
Website Traffic Website Traffic

We develop campaigns to identify potential customers interested in the products/services,
with the aim of generating new business leads to drive business growth. The decision to
diversify advertising across multiple channels stems from a desire to reach users at various
points throughout their day, achieving the optimal cost per lead. In doing so, we also provide
our clients with a database of targeted users.



For our client, Confidi Systemal!, operating in the finance sector

We implemented a multi-channel lead generation strategy

Focus

Le soluzioni pit vantaggiose per la
tua impresa

Nuova Sabatini

Nel 2024 I'agevolazione “Nuova Sabatini” &
stata rifinanziata con risorse pari a 100
milioni di euro: un‘opportunita da non
perdere per le PMI che vogliono potenziare il
proprio sviluppo investendo in beni
strumentali nuovi.

@ www.confidisystema.com

DEM Strategy
The goal was to re-engage a “dormant” database
and drive conversions.

+10k  +150 4,56

Sent Mails Lead Generated Click Through Rate

Social Media Strategy

We enhanced awareness and developed high-impact creative
assets, employing lookalike targeting strategies and focusing on
geographically targeted areas with high growth potential.

Google Strategy

We implemented in-market targeting and focused on geographic
areas with significant territorial development.



For our client, Almar, operating in the HoReCa sector

We enhanced their market authority

Social Lead Generation Strategy

We created supporting lead magnets, product graphics, and

Ghenlyee VEN dedicated copy, all tailored for direct sales with a clear and

actose Free AN . . . . .
prominent call to action leading directly to the shopping cart.

SEO Strategy

Our client, Almar, needed to become a leading market player, so
we implemented SEO strategies to increase organic sales.

Sana e Gustosa Cacao 22/24
Antille Olandesi

Ecommerce restructuring
(o) A complete rebranding was undertaken to position their website at
+36k +22k 1‘5/0 the top of Google's search engine results pages (SERPs).
Exclusively Lead Generated Conversion
organic sales rate



Performance
Marketing

BUSINESS UNIT

Campaigns Publisher Network Tech Solution
( CPM ) (' Display - Native ) (' LandingPage )
( CPC ) ( Coupon ) ( MiniSize )
( CPL ) ( cashback ) (' HTMLDem )
( CPA ) ( Conversa tional Mrktg ) ( AP )
(' DrivetoStore ) ( Dem )




CASE STUDY DEM supermOney

For Supermoney Brand

Our strategy not only increased leads but also drove effective conversion within the energy offer
comparison process.

The Strategy

o Yoo
I Strategy Implemented / We devised targeted creative assets
Scopri le offerte di primavera timed with the closure of the protected [energy] market,
e passa al mercato libero. focusing on generating interest in available energy offers. The

client achieved an average contract closure rate of 10.9% in
January. This exceeded the target redemption rate of 9%.

Risparmia sulle bollette Luce e Gas grazie ad una consulenza personalizzata
Supermoney. Scopri le migliori offerte a te dedicate e passa subito al mercato
libero.

943 758% 460% 10,9%

Average Generated Average Click through % from lead
Retemption Leads C.R. rate to contract




CASE STUDY VOICEBOT Risol<i -fﬁtwm Reon

Debt Relief Sector

The client was already predisposed to purchasing leads from external providers, however, all the providers
struggled to guarantee sufficiently high supply volumes to enable continuous work for the sales team.

The Strategy

Initially, the campaigns developed showed good KPIs, but there was room for improvement. Therefore, in
collaboration with the client, a new promotional message was defined to better target users. Analysis of the
campaigns revealed that the users most interested in the service, and who ultimately converted, belonged to
a specific audience cluster. These optimisations enabled the generation of a consistent volume of daily leads
with a conversion rate exceeding the initial rate.

+4000 | +18%

Generated Lead Average C.R.




CASE STUDY VOICEBOT COUNTRY SPAIN

Dental Sector

The client required a new advertising channel capable of generating increased volumes of enquiries while
maintaining a high quality of acquisition. The campaign was commissioned from our team by another media
agency on behalf of a well-known dental brand.

The Strategy

We developed a Voicebot campaign based on a database we manage, crafting a message in the recipient's
native language and defining an appealing offer in agreement with the client. / During the first thirty days,
we optimised the campaign by analysing peak interest times and the database segments with the best
response, thus significantly improving acquisition figures from the first month. / We achieved a 19%
conversion rate of our leads into acquired customers, maintaining stability and profitability from the channel.
/ The campaign ran from February to June.

+1000 +19%

Generated Lead Client Acquisition




verisure

Verisure Argentina

The client sought to expand their user base in specific areas of Argentina, thereby increasing the number of
quote requests.

The Strategy

We implemented a performance-based strategy with monthly targets focused on achieving a specified
percentage of bookings based on the user's location. The client achieved a 10-11% consultation rate for
users in the targeted areas. The initial target was set between 8% and 10%. These results stemmed from a
strategy of ongoing optimisation and communication with the client, which enabled us to achieve the target
within a very tight timeframe.

+1100  +4,51%

Generated Lead Average C.R




CASE STUDY AFFILIATE "AIRA |

AIRA

The client needed to acquire new customers interested in their product: heat pumps.

B .'.-\'I} i

The Strategy

For our client, AIRA, we carried out a lead generation campaign aimed
at acquiring new customers interested in their product. The campaign
launched is multi-channel: Dem + Native. The client wished to focus on
specific areas within Italy, therefore the distribution respects the
requested geographical areas and postcodes. Once the leads were
delivered, the client contacted the users to schedule appointments and
close sales.

+187 98 +15 +3 05%

Sent Lead Lead Validate Scheduled Sales % from scheduled appointments
appointments to lead validations




RCS
Marketing

Our RCS service offers innovative, multimedia, and two-way communication
with a high impact, ideal for your marketing campaigns. Customize
conversations with Rich Media Content: clickable carousels, product cards,
videos, GIFs, and audio files optimize engagement and increase
conversions, providing a scalable solution suitable for any business need.




RCS Benefits

Two-way
Interaction

/Eyes transforms
customer interactions
via chat into dynamic
question-and-answer
sessions, leveraging

interactive features like
reply buttons for more
direct and engaging
communication.

Advanced
Automation

/Eyes enriches
conversations with
customizable
multimedia content,
such as clickable image
carousels, detailed
product cards, videos,
GlFs, and audio files,
delivering a more
engaging and visually
stimulating user
experience.

Automazione
avanzata

/Eyes' platform
integrates RCS
messages into
automated flows using
advanced technologies
like our chatbot and
integrated marketing
platform, for efficient
and effortless
customer
communication
management.



CASE STUDY RCS

Cud Alice! Abisarmno vweto che la |
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Leverage RCS messages to strengthen the bond between PG i o et et
your brand and your customers by implementing
interactive surveys and collecting reviews immediately
after purchases. This approach not only enhances
customer engagement but also provides your brand with
valuable data on customer satisfaction and their shopping

experiences. For example, after a grocery home delivery, Vot 1 sgosincs o
customers can easily rate their experience directly

through an RCS message, allowing them to give a score or % Cuant valud da 125 ba i
write a review in a simple and immediate way. This rapid = Calivry? v i 1ua fisponta

feedback strategy helps you continuously improve
services based on customer preferences, increasing
customer loyalty.




CASE STUDY RCS

Logistics and Transportation

The RCS service revolutionizes the logistics and
transportation sector by significantly enhancing
the customer experience. You can offer timely
communication for shipment tracking and the
modification of delivery schedules or details
through immediate RCS messages. This system not
only increases customer satisfaction but also
reduces the time required to manage complex
requests, ensuring constant and reassuring
contact with the customer from the beginning to
the end of the process.
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CASE STUDY RCS

E-Commerce and Retail

Utilize RCS messages to create an effective
communication channel that promotes special
offers to loyal customers through an advanced
loyalty program. The interactive features of RCS
messages increase both open and click-through
rates, transforming each communication into a
direct sales opportunity. For example, customers
can receive exclusive offers and interact directly
to complete purchases or download the company's
application, all via RCS messages.
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Our
Contacts

Address

Via Brera, 9
Cornaredo (MIl) 20007

Email
info@7eyes.it

Website

WWWw.7eyes.it
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DEMAND GENERATION COMPANY



